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ENTHUSIASTIC EMBRACE OR CRITICAL RECEPTION? THE GERMAN
HRM DEBATE*
MICHAEL MULLER
De Montfort University
ABSTRACT
This paper discusses the reception of human resource management (HRM) in
Germany. A review of the German HRM debate shows that this is dominated by
business administration academics specializing in this field. In the past, these
scholars as well as practitioners have generally embraced the techniques as well as
the ideology of HRM. This finding can be explained by a relatively low emphasis
on empirical research, a neglect of industrial relations issues, and a strong impact
of theories and concepts developed in the USA. Today, however, there appears to
be a change towards a more critical appreciation of the US HRM model and a
more positive assessment of the German HRM model.
INTRODUCTION
In the 1980s the American management literature identified the management of
human resources as a source of competitive advantage (see Ouchi, 1981; Peters
and Waterman, 1982). This has initiated a worldwide discussion under the
heading ‘Human Resource Management’ (HRM). The advent of HRM resulted
in a paradigm shift not only in the USA but also in other countries such as the
UK. With the replacement of personnel management by HRM a new orthodoxy
has emerged. However, at least three dierent meanings of HRM can be distin-
guished. First, often HRM is used as a modern term for personnel management.
Expressions of this are that personnel departments have been renamed into
human resource departments and that personnel management textbooks have
changed their titles. Secondly, a specific meaning is given to HRM by the
‘strategic HRM’ literature which emphasizes the need to link human resource and
business strategies. Thirdly, in contrast to the previous two perceptions of HRM
many human resource academics and practitioners associate HRM[1] with a set of
specific human resource policies (Guest, 1997).
There has been an extensive debate about HRM in Anglo-American countries,
but much less is known about the reception of HRM in other countries. This will
depend on the perspective of the commentators in these countries. Here one can
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distinguish between advocates of universalism and advocates of a country-specific
human resource management. Universalists tend to assume that there is one best
way. Hence, ‘best practice’ and particularly that which is of North-American
origin has universal implications. Such a view is often propagated in undergrad-
uate textbooks on human resource management written in the Anglo-American
world (Boxall, 1995, p. 5). The universalist perspective is grounded in convergence
thinking. However, whereas convergence theory saw technology as the driving
force behind the development of similar economic, political, social and organiza-
tional aspects in all industrialized societies (Kerr et al., 1960), those who support
the universal transplantation of American managerial philosophy see competition
and globalization as the driving force (Mueller, 1994).
In contrast to universalists, those advocating the existence of country-specific
systems of human resource management emphasize dierences between societies
(Boxall, 1995; Hendry, 1991; Sparrow and Hiltrop, 1997). Such a view is in line
with the ‘societal eect’ perspective (Maurice et al., 1986) and the ‘business
systems’ approach (Whitley, 1994). These see business systems, in general, and
labour management in particular, as embedded in the cultural, educational,
financial and political environment of particular societies. Thus national environ-
ments will prevent the application of global models of management. This parti-
cularly applies to HRM, as HRM not only oers a range of modern
management techniques in much the same way as lean production and re-
engineering, but is also about values. ‘More than any of the other innovations, it
impacts directly on culturally specific ways of doing things buttressed by national
institutions and values systems’ (Hendry, 1991, p. 416). Although the models,
approaches and conceptualizations of HRM which have been advocated dier,
the underlying philosophy of HRM is essentially unitarist and individualistic
(Beaumont, 1992; Guest, 1987; Legge, 1995; Storey, 1992). British human
resource academics have therefore argued that the US HRM model cannot and
should not be imported to continental Europe (see Brewster 1995; Pettigrew and
Whipp, 1991, p. 208; Storey, 1989 p. 3; Towers, 1992, p. XX). Guest (1990,
1994), for example, has pointed out that HRM is deeply embedded in the
American culture and that it runs counter to European traditions of pluralism,
collectivism and social responsibility as well as a stronger regulated environment
for companies in Europe.
A particular interesting case for an analysis of the impact of HRM in Europe is
Germany. In contrast to the free market US economy, companies in Germany
have to operate in a somewhat rigid institutional environment. Among the social
institutions that have been identified as having an influence on the management of
human resources in Germany are the state, the financial system, the system of
education and training, and the system of industrial relations (Lane, 1992). The
comparative industrial relations literature shows that the institutions of collective
bargaining and co-determination are particularly strong in Germany (see, for
example, Ferner and Hyman, 1992; Locke et al., 1995; Ruysseveldt and Visser,
1996). Based on visits to 12 manufacturing companies in West-Berlin in March/
April 1982, Lawrence (1991) suggested that labour market institutions influence
the German human resource function decisively. The system of multi-employer
collective bargaining means that human resource managers are not directly
involved in collective bargaining negotiations, that the works council conditions
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activities in such a way that human resource managers become reactive and that
the initial vocational training system leads to a preoccupation with training.
Lawrence also observed ‘no great enthusiasm for what might be termed the
distinctive apparatus of personnel work, that is for employee appraisal, for job
description and job evaluation, for personnel planning, succession planning and
career development’ (p. 142). A more recent study by Wever (1995) also suggests
that German labour market institutions influence human resource practices. It
found that large German companies have chosen a strategy of negotiated adjust-
ment, which is characterized by slow change, employment security and human
resource policies targeting collective achievement. A third piece of research about
the management of human resources in Germany are the 1990, 1991 and 1992
Cranet-E surveys. These found that personnel departments in Germany have a
high responsibility for human resource policy, but are generally not integrated at
the business strategy level (Brewster et al., 1997). Given the apparent contradiction
between the unitarist values of HRM and the restrictions by the institutional envir-
onment in which companies in Germany have to operate, one can hypothesize
four possible reactions to the advent of HRM.
First, HRM has been ignored or rejected in Germany. This would mean that
there is either no HRM debate in Germany or that the concept is rejected by
commentators and practitioners. Hence, the traditional personnel management
paradigm would still be prescribed and practised.
Second, a compatible hypothesis would be that the HRM debate in Anglo-
American countries has forced German commentators to reflect and value the
strengths of the German system of HRM. Considering the HRM goals of commit-
ment, functional flexibility and quality identified by Guest (1987), one could argue
that all of these have been fulfilled for a long time in Germany. Furthermore, over
the last decades the German economy has been one of the most successful in the
world. Thus, it may well be that German human resource academics have identi-
fied a German model of HRM that oers a serious alternative to the US HRM
model. This would be in line with Boxall’s (1995) thesis that there are nationally
dominant HRM models that are economically more ecient for those countries
than the North American.
Third, an accommodation thesis can be construed. This would mean that HRM
has been incorporated into the German paradigm by importing HRM techniques,
but at the same time rejecting its unitarist values. Hence, HRM prescriptions such
as direct communication, quality improvement techniques and new methods of
pay are adapted to the requirements of German labour market institutions and
introduced after negotiation with the relevant works councils. The three responses
discussed so far acknowledge the existence of country-specific HRM models. This
is dierent with the fourth one which is a unitarist reaction to the advent of HRM.
Fourth, German commentators could see HRM as a new solution. In recent
years there has been an intensive debate about the competitiveness of the German
economy. Rising levels of unemployment have led to a questioning of the German
social market model and an embrace of the American free market model. HRM
commentators might therefore view a US-type HRM as a viable option for
companies operating in this country. Such a universalist approach may be justified,
as past experience has shown that US management principles and human resource
practices can be, and have been, transferred to Germany. Berghahn (1986) gave a
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detailed account of the Americanization of West German industry in the postwar
period. Breisig (1990) suggested that management thinking in Germany has been
influenced by eight dierent approaches since the 1920s, such as human relations,
organizational development and organizational culture. Only the first one, the
concept of Werksgemeinschaft was mainly developed in Germany (Krell, 1994). The
other seven were directly or indirectly transferred from the USA. Furthermore, an
international 1991 survey on human resource practices and policies by Towers
Perrin indicates that German managers’ perceptions of the future are influenced
by Anglo-Saxon managerial thinking (Sparrow et al., 1994).
In sum, four possible reactions to the advent of HRM can be hypothesized.
HRM can be rejected or ignored, used to reinforce the German tradition, be
incorporated into the German paradigm, or be seen as a new solution to new
problems. The aim of this paper is to review the literature to determine how
commentators on HRM in Germany have reacted. However, such an investigation
has to take into account that HRM might not only be addressed or adopted under
this explicit terminology.
In Germany, academics in the fields of business administration, labour
economy, sociology and psychology as well as practitioners and consultants have
written about human resource issues. An analysis of the German literature reveals
that it is dominated by business administration academics. Therefore the following
examination will concentrate on business administration scholars working in the
field of human resource management. In contrast to them, sociologists have
concentrated more on industrial relations and work organization. German organi-
zational psychologists have done some work in the fields of ‘work organization’,
‘work and health’, ‘selection’, ‘training’ and work values’. Nevertheless, the
emphasis of their research on human resource techniques, such as the validity of
certain selection or training methods, makes this literature less useful in the
present context. Labour market economists in Germany have restricted their
research mainly to macro level issues such as employment adjustment patterns,
employment protection, and links between labour market institutions and
economic outcomes (Muller, 1996). As human resource management is not the
main domain of German sociologists, psychologists and labour market economists,
this explains that they have largely ignored the HRM debate (for exceptions, see
Fischer and Weitbrecht, 1995; Neuberger, 1997; Streeck, 1987). At this point it is
worth noting that there appears to be little cross-disciplinary communication in
Germany between business administration academics on the one side and labour
market economists and sociologists on the other. Business administration scholars
are rarely cited in the German industrial relations literature and vice versa. The
business administration professor Drumm (1993) even explicitly excludes studies by
sociologists from his review of human resource management research. Another
indicator of a lack of interdisciplinary debate is that Streeck, arguably the best
known writer on industrial relations and employment policies in Germany, is not
cited in most human resource management textbooks nor in the handbook of
personnel management (Handwo¨rterbuch des Personalwesens).
The next section will describe the German HRM debate. Then it will be
discussed why there seems to have been an uncritical reception of HRM in this
country. The last part will analyse changes in the German debate and how these
are related to the practice of human resource management.
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THE GERMAN HRM DEBATE
In 1961, the first university chair ocially specializing in human resource issues
was established in a German business administration faculty. Since then, the
teaching of human resource management has expanded rapidly. By 1992 there
were 20 chairs in ‘Personnel Management’ at the 77 universities in former West
Germany, Austria and Switzerland. A further 24 chairs were combined in
‘Personnel Management’ and another subject, such as ‘Organization’ (Gaugler
and Schneider, 1994, p. 43). In addition there are chairs at polytechnics
(Fachhochschulen). The chairs at German universities are usually part of a business
administration and economics faculty. Each professor usually has several doctoral
students who assist them not only in their research, but in administrative and
teaching duties as well. All in all, there are several hundred academics teaching
and researching in the field of human resource management at German universi-
ties. Therefore, not surprisingly business administration academics have written
extensively about human resource issues.
A closer examination of the writings by German human resource academics
shows that many of the issues debated under the umbrella ‘HRM’ in Anglo-
American countries have been taken up by German business administration
academics. In particular they are prescribing a change from collectivism to indivi-
dualism, a strategic integration of the human resource function, and a decentrali-
zation of human resource tasks to line management.
First, a shift from a collective towards an individual labour management has
been recommended, as it is assumed by German experts that a widespread
standardization and categorization of employee relations has made companies too
inflexible to face increasing competition. It has also been pointed out that collecti-
vism no longer satisfies the more individualistic values of employees. Therefore,
changes such as more flexible working hours, a more flexible organization of
work, more individual social benefits, a more individual employee development
and a more individual leadership style are prescribed (see Drumm, 1989; Kick
and Scherm, 1993; Kolb, 1992; Ro¨llingho, 1996; Schanz, 1992; Wagner, 1991).
Second, the introduction of strategic HRM is prescribed. It has been suggested
that there should be a link between business and HRM strategy and that human
resource managers should become involved in strategic decision making. It is also
advocated that the human resource function is strategically managed. One instru-
ment to achieve this is the formulation of a human resource strategy. Another
recommendation is that HRM instruments should be strategically oriented. This,
for example, includes strategic recruitment and a strategic reward system (see
Ackermann, 1991; Ridder, 1994; Scholz, 1995; Schreyo¨gg, 1987).
Third, decentralization of human resource issues is advocated. There is a
perception among academics in German-speaking countries that human resource
departments are primarily successful in administrative and social work, but not in
areas like human resource development and recruitment. According to the
commentators, the eciency and future role of human resource departments has
been questioned by line and top management and there has already been a shift
of human resource responsibility to line management. Human resource managers
themselves, so these academics argue, have realized a decline in their status and
are looking for a new self-confidence. The solution suggested is the transfer of
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responsibility back to line management. Only administrative tasks which are most
eectively handled within one central unit, or those where it is required by law,
would remain in the human resource department. Human resource specialists
could enhance their status by becoming ‘internal consultants’, who give guidance
and advice to line management on human resource matters (see Ackermann,
1992; Bu¨hner, 1992; Wagner, 1992).
At this point it is worth emphasizing that this is not a narrow academic
debate. Academics are presenting these prescriptions in practitioners’ journals
and management magazines. They are accepted by employers’ associations
(Kador, 1993). In jointly edited books with academics (Ackermann, 1994;
Gutmann, 1997; Wagner, 1995), as well as in academic journals and practi-
tioners’ journals, human resource managers make similar recommendations and
describe developments in their companies that match the prescriptions of the
academics. This is illustrated by the main topics covered by the main practitioner
journal in this field, Personalfu¨hrung, in 1996 and 1997. Among these were the shift
of human resource responsibility to line management, performance-related pay,
working hours flexibility and direct communication. However, non-unionism is
not an issue in this literature. Even Hewlett Packard’s German subsidiary, which
is admired by practitioners for its human resource management, is not widely
known to be one of the largest firms in Germany that is not subject to collective
bargaining.
Despite the popularity of HRM prescriptions, the term ‘HRM’ is not
extensively used in Germany. There is only one textbook with such a title.
Furthermore, only 10 per cent of the most senior human resource managers of
German private sector firms surveyed by the 1992 Cranet-E survey claimed
to have the title ‘human resource director’ or ‘human resource manager’. In
comparison, this title was found in 48 per cent of French and 18 per cent of
UK private sector firms (Brewster and Hegewisch, 1994, table 1.2). One explana-
tion for the avoidance of the term ‘HRM’ in Germany may well be that the word
‘resource’, in combination with ‘human’, has a negative flavour in the German
language (Wa¨chter, 1992, p. 319). Another is that the change from personnel
management to human resource management in Anglo-American countries is
mirrored in German-speaking countries by a switch from Personalarbeit, Personalver-
waltung or Personalwesen to Personalmanagement or Personalwirtschaft (Scholz, 1996).
Nevertheless, it appears that the term ‘human resource management’ is currently
becoming more popular. An indicator is that in 1995 the practitioner journal
Personal adopted the sub-title Zeitschrift fu¨r Human Resource Management (Journal for
Human Resource Management). There is also a growing number of articles and books
by German-speaking academics with the term ‘human resource management’ in
their titles (see Liebel and Oechsler, 1994; Sattelberger, 1996; Schuetz, 1995;
Weiss, 1994).
On the basis of the evidence presented so far it appears that the concept of
HRM has not been ignored or rejected in Germany, although HRM elements are
generally discussed without explicitly naming them under this heading. Instead it
appears that German commentators see HRM as a new solution. There are two
reasons for this somewhat surprising result. These are the universalist perspective
taken by German human resource academics and the normative tradition in
which they work.
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REASONS FOR THE EMBRACE OF HRM
One reason for the embrace of HRM by German business administration
academics is that ‘German personnel management as an academic field, . . . draws
heavily from American sources and concepts’ (Wa¨chter and Stengelhofen, 1992, p.
34). This is reflected in German human resource management textbooks.
Empirical studies cited are often of North American origin. Usually their relevance
to the German context is not discussed. More generally, it appears that business
administration academics do not perceive the German business system as a
stumbling block for the import of US-type management prescriptions. A reason
for this may well be a neglect of industrial relations issues, a proposition shared by
Breisig (1993, pp. 226–7), Nienhu¨ser (1989, p. 140) and Wa¨chter (1992). This
does not mean that business administration academics have not done any research
about co-determination (for a review of this research see Hamel, 1993), but that
this research is rather about the institutions of co-determination than about
human resource implications of co-determination (Drumm, 1993, p. 699). It is also
not generally accepted that industrial relations is an integral part of the teaching
curriculum in business administration (Steinmann and Ku¨hlmann, 1991, p. 670).
Because German human resource academics often have a universalist perspec-
tive, they can assume that the results of US research are also valid in Germany
(for a similar observation see Stewart et al., 1994, p. xii). This does not mean that
they do not acknowledge the existence of unique institutional factors or specific
socio-cultural conditions in Germany. Nevertheless, German human resource
management academics generally do not suggest that this results in a distinctive
German pattern of HRM. This becomes explicit in Conrad and Pieper’s (1990)
statement that ‘there is nothing like the German approach to human resource
management but that a number of diverse strategies and approaches are being
used by West German companies’ (p. 120). Additionally, Pieper (1990, p. 19)
suggested: ‘What is applied by a company largely depends on the company’s own
management decisions rather than national characteristics.’ He and other German
academics seem to assume, and indeed in this case explicitly assert, that the
German institutional environment does not significantly restrict organizational
autonomy in the area of human resource management. This could also explain
why the literature review did not find any studies by academics in German-
speaking countries that compare the human resource practices of Austrian,
German and Swiss organizations.
A second reason for the embrace of HRM by German business administration
academics is their normative tradition. It is more important for German business
administration academics to develop prescriptions for good human resource
practices than to do empirical research; a contention supported by Breisig
(1993), Drumm (1993, p. 682) and Metz (1995). Since its establishment at the
beginning of this century, business administration is perceived as an applied
science which aims to help people to base their decision making on a scientific
foundation (Schanz, 1988, pp. 33–7; Ulrich, 1981). Hence it is of pivotal impor-
tance for business administration academics, not only those in the field of
human resource management, that their work is practically relevant and that it
influences the practice (see, for example, Kappler, 1994, p. 47; Weibler, 1995,
p. 117). This becomes obvious by the definition of the term ‘human resource
# Blackwell Publishers Ltd 1999
ENTHUSIASTIC EMBRACE OR CRITICAL RECEPTION? 471
research’ (Personalforschung) in the German handbook of human resource manage-
ment. It is defined as the ‘systematic production [Gewinnung] and use of informa-
tion that supports human resource decisions’ (translation by the author) (Weber,
1992, p. 1690). Not surprisingly, business consultancy plays an important part in
the activities of German business administration professors (Kieser, 1996; Pfriem,
1995; Walger, 1995).
An outcome of the normative orientation of German human resource
academics is the importance of textbooks. In 1997, 11 textbooks (Berthel, [1979]
1997; Bisani [1976] 1995; Bu¨hner [1994] 1997; Drumm [1989] 1995; Hentze
[1977] 1994; Liebel and Oechsler, 1994; Oechsler [1985] 1996; Schanz [1978]
1993; Scherm, 1995; Scholz [1989] 1997; Staehle [1980] 1995) and three
dictionaries (Becker, 1995; Beyer [1989] 1991; Weber et al., 1997) covering the
management of human resources by German business administration professors
were in print. In addition there are textbooks by academics from polytechnics
and by practitioners. All in all, Sadowski (1991) estimated that there are more
than 40 personnel management textbooks in the German language. These
mainly contain prescriptions for good human resource practice, normally unsup-
ported by empirical evidence (Drumm, 1993, p. 680). There is also a consider-
able number of edited books containing contributions by academics, consultants
and practitioners about the ‘how’ of HRM. The books published in the 1990s
alone covered general trends of human resource management (Ackermann and
Scholz, 1991; Coenenberg et al., 1993; Fechtner et al., 1996; Feix, 1991;
Kienbaum, 1992; Rosenstiel et al., 1995; Sattelberger, 1996; Scholz and Djarrah-
zadeh, 1995; Strutz, 1993b) or concentrated on certain aspects, such as appraisal
(Selbach and Pullig, 1992), employee attitude surveys (Domsch and Schneble,
1991), equal opportunities (Krell, 1997), human resource accounting (Landsberg
and Weiß, 1991), human resource development (Hofmann and Regnet, 1994;
Riekhof [1989] 1992; Sattelberger [1989] 1995), international human resource
management (Clermont and Schmeisser, 1997; Strutz and Wiedemann, 1993),
human resource management in medium-sized companies (Ackermann and
Blumenstock, 1993), incentive systems (Schanz, 1991), recruitment (Hummel and
Wagner, 1996; Strutz, 1993a), the structure of the human resource department
(Ackermann, 1994) and working hours flexibility (Ackermann and Hofmann,
1990; Gutmann, 1997; Marr, [1987]1993; Wagner, 1995). Practitioners also
publish in academic journals, such as Die Betriebswirtschaft, and Zeitschrift fu¨r betriebs-
wirtschaftliche Forschung. An analysis of the six major German-speaking academic
business journals by Macharzina et al. (1993) found that 473 (21 per cent) of the
2229 contributions in these journals were by practitioners over the period 1982
to 1991. Usually consultants and practitioners describe human resource instru-
ments or systems used by their company.
A further outcome of the normative tradition is a low emphasis on empirical
research among German human resource academics. According to Wa¨chter and
Stengelhofen (1992):
The seemingly simple question of ‘what managers actually do’, cannot be su-
ciently answered from . . . [German textbooks covering human resource issues]
. . . and, in most cases has not even been raised. There is a lack of detailed
description, in-depth enquiry, and theoretical analysis about the every-day
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practice of the personnel function, about the various actors and their interests
and power bases, about the interaction of personnel management and about
labour market conditions. (Wa¨chter and Stengelhofen, 1992, p. 27)
In regard to leadership theory in particular and human resource management in
general, Wunderer (1993, p. 637) suggested that there is hardly any empirical
research by German business administration academics. These assessments are
supported by Martin’s (1989) analysis of the three most important German
journals of business administration. Of the 3,308 articles published between 1950
and 1984 only 201 (6 per cent) were considered to be empirical (p. 148). Of these,
26 were about human resource issues (p. 157). Although Martin found an increase
in empirical contributions since 1977, one has to ask why there is so little
empirical work. The German human resource academic Drumm (1993, pp. 681–
2, p. 701) mentioned the following reasons. The input needed for empirical
research is not justified by the relatively small outcomes. The developments in the
field are so dynamic that research will always be behind practice. Human resource
problems are often too complex to be handled by one researcher. However, these
explanations also apply for countries with a much stronger empirically based
academic tradition. Thus a more convincing explanation, which is indirectly
supported by Drumm (1993, p. 682), is that it is more important for these scholars
to develop prescriptions for good human resource practice than to do empirical
research.
Although the evidence presented is clearly limited, the normative orientation of
German human resource scholars seems to be the main explanatory factor for
their embrace of HRM. Combined with a universalist perspective this has fostered
an import of US-type HRM prescriptions at the expense of a critical review.
However, in the following section we will see that this is currently changing.
CHANGES IN THE GERMAN HRM DEBATE AND PRACTICE
Back in 1988, the German business administration professor Staehle suggested that
the concept of HRM is nothing new for German companies. In a review of the
US HRM debate he put forward the view that, in contrast to the USA, it is not
necessary to remind German employers to treat their employees as a resource.
According to him, the perception of employees as a ‘potential which has to be
systematically planned, maintained and developed’ (own translation) has a long
tradition in Germany (Staehle, 1988, p. 576). Staehle’s position has largely been
ignored by his colleagues (Garnjost and Wa¨chter, 1996, p. 804). Over the last
years, however, there appears to have been a significant shift.
There is a growing recognition among business administration academics of the
specific institutional environment in Germany. Drumm (1996) suggested that
German human resource management theory has to reflect and respect the
specific legal and cultural German framework. According to him, dierent cultural
and industrial relations environments restrict the international transfer of human
resource prescriptions. Human resource instruments that are imported from other
countries have at least to be adapted to the German context. Oechsler (1994) criti-
cized the unitarist ideology of HRM and proposed a HRM model which perceives
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the management of human resources as embedded in the context of industrial
relations. Gaugler and Weber (1995) have argued for an integration of industrial
relations in human resource management prescriptions. On similar lines, Scholz
(1996) linked new employment practices implemented in the context of co-deter-
mination and collective bargaining with human resource management. By now
there is also a number of German professors of personnel management that base
their research on theories developed by economists. For them, empirical research
is important and institutions matter (Alewell, 1996; Backes-Gellner, 1993). Hence,
international institutional dierences in general and industrial relations in parti-
cular are important (Sadowski et al., 1995). The growing importance of industrial
relations for German human resource academics is illustrated by the fact that at
their 1996 annual meeting industrial relations was the main issue. Furthermore, in
1997 there was a special edition of the main academic German human resource
management journal Zeitschrift fu¨r Personalforschung dedicated to the human resource
aspect of co-determination appeared (Wa¨chter, 1997a).
Some German academics have gone a step further. They not only suggest that
the German institutional context has led to a specifically German approach to
HRM, but that this might oer a successful alternative to the US HRM model.
This argument has been most forcefully made by Wa¨chter. In a stream of articles
(Garnjost and Wa¨chter, 1996; Wa¨chter, 1992, 1997b; Wa¨chter and Stengelhofen,
1992) he argues that the advent of HRM has not been used to reflect and value
the strength of the German system. Building on Staehle, he suggested that the
strong export orientation of the German economy, the educational tradition and
the co-operative ideology of trade unions has for a long time encouraged large
German companies to practise HRM. Regarding the HRM outcomes proposed
by Beer et al. (1984) and Guest (1987) he only sees deficiencies in regard to cost-
eectiveness and flexibility. On the basis of this assessment he warned against an
uncritical adoption of HRM elements such as flexibilization and individualization
which might endanger the basis of the German system of HRM.
Although the evidence presented is limited, it appears that there has been a shift
from a largely enthusiastic embrace to a more critical reception of HRM among
German business administration academics. This raises the question of the
relationship between this debate and the development of human resource practices
in Germany. Although this is not the place to go into this in great detail, the
available evidence indicates that there is a constrained convergence of practices
towards the US HRM model. Muller (1997a, b) shows that German companies
still largely comply with the major labour market institutions of multi-employer
collective bargaining, workplace representation, and initial vocational training.
Pressures have been accommodated by changes within the system rather than by
a radical change of the system. German labour market institutions still significantly
reduce managerial autonomy in the area of human resource management and
thus prevent a more unitarist type of HRM from becoming prevalent. Research
by the same author (Muller, 1998, 1999) based on 25 case studies of German-,
UK- and US-owned banks and chemical firms operating in Germany found that
over the last decade the sample firms have introduced many of the techniques
associated with HRM. Among these techniques were human resource instruments
such as attitude surveys, developments assessment centres and performance related
pay. The finding that modern human resource management techniques are widely
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used in Germany is not only supported by the accounts of personnel managers in
edited books and practitioner journals cited above, but also by the results of the
Cranet-E surveys. Besides the widespread use of some human resource instru-
ments, these surveys show that in firms operating in Germany variable pay has
become more important, flexible working arrangements have been increased and
there has been some development of responsibility on human resource issues from
personnel to line management (Brewster and Hegewisch, 1994; Weber and Kabst,
1996). At the same time human resource policies traditionally pursued by German
firms such as extensive training, internal promotion and employment stability are
still widely used. However, usually the introduction of human resource manage-
ment instruments has to be negotiated with employee representatives and in parti-
cular those in the areas of pay and working hours have to be adapted to the
regulations imposed by collective bargaining. Therefore, at least among large
German firms, a pluralist type of HRM seems to have become dominant which
combines a compliance with German labour market institutions and the use of
techniques associated with HRM (Muller, 1999). These findings would support the
accommodation thesis suggesting that HRM has been incorporated into the
German paradigm by importing HRM techniques, but at the same time its
unitarist values have been rejected.
Nevertheless, despite the research cited above the empirical evidence about
human resource management in Germany and its embeddedness in the national
business system is still limited. For example, there is hardly any research about
human resource practices of small and medium-sized firms. This is surprising as
companies of this size are thought to be one of the main factors accounting for the
success of German industry (Porter, 1990). It would also be interesting to study in
more detail not only the constraints, but also the opportunities for human resource
management created by the institutional environment in Germany. One of the
issues worth exploring would be how human resource issues are brought into the
strategic level discussion by co-determination. Finally, a detailed comparison of
human resource instruments between Germany and the USA could indicate the
extent to which instruments such as appraisal or reward systems are adapted to
the German context.
CONCLUSION
The German HRM literature is dominated by business administration academics.
It was shown that these scholars work within a strong prescriptive tradition which
explains why there is little empirical research. They are relatively open to manage-
rial ideas from the USA and have seen HRM as a new solution. According to
Sisson (1990, pp. 3–4), the domination of the study of human resource issues by
the prescriptive tradition, and the lack of critical assessment of HRM, is a more
widespread phenomenon. This assessment is supported by many country case
studies published in recent readers of comparative human resource management.
Today, however, there seems to be a change in the German human resource
management debate. Several business administration scholars have criticized the
import of US-type HRM prescriptions. It also appears that the strengths of the
traditional German HRM system are increasingly recognized. Hence, with the time
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lag, the advent of HRM has forced German commentators to reflect and value the
strength of the German system of HRM.
The limited empirical evidence about human resource practices in Germany
indicates two things. First, the early 1980s research by Lawrence (1991), suggesting
that German labour market institutions prevent the introduction of modern
human resource techniques, is not an accurate reflection of reality any more.
Many of the techniques associated with HRM have been introduced by
companies operating in Germany. Secondly, the still relatively strong labour
market institutions make it necessary to adapt these techniques to the German
context. They also prevent a unitarist type of HRM from becoming prevalent.
Therefore this evidence supports an accommodation thesis.
Nevertheless, for Germany, as well as many other European countries, there
needs to be a more empirical analysis of dominant national human resource
management practices and their embeddedness in the national business systems.
Although international surveys such as the Cranet-E research (Brewster et al.,
1996) can help in this task, more detailed studies at the organizational level are
also needed. Such research may well be relevant for policy makers in other
countries. For example, to study the eects of institutional constraints on human
resource management in Germany is of wider interest. There is a perception that
increasing regulation is changing human resource practices in the USA (Strauss,
1992) and the ‘social chapter’ might have similar eects in the EU.
NOTES
*I am greatly indebted to David Guest who gave extensive comments on several previous
versions of this paper. In addition, thanks go to Thomas Breisig, Frank Heller, Howard
Gospel, Ekkehard Kappler, Alfred Kieser, Stephan Laske, Stephan Salzgeber, Gu¨nther
Schanz, five anonymous JMS referees and the participants of the research seminar at the
Department of Business Education and Human Resource Management at the University
of Innsbruck for constructive comments on earlier drafts of this paper. The usual disclai-
mer applies.
[1] In the following I use the abbreviation ‘HRM’ only if I refer to the ‘HRM’ debate or
a specific HRM concept. In contrast, the term ‘human resource management’ is used
as a modern expression for personnel management.
REFERENCES
ACKERMANN, K. F. (1991). ‘Strategisches Personalmanagement im Visier der
Wissenschaft’. In Ackermann, K. F. and Scholz, H. (Eds), Personalmanagement fu¨r die 90er
Jahre. Stuttgart: Poeschel, 13–33.
ACKERMANN, K. F. (1992). ‘Auf der Suche nach kundenorientierten Organisationsformen
des Personalmanagements’. In Kienbaum, J. (Ed.), Visiona¨res Personalmanagement.
Stuttgart: Poeschel, 241–54.
ACKERMANN, K. F. (Ed.) (1994) Reorganisation der Personalabteilung: Dezentralisierung, Divisionier-
ung, Profit-Center-Orientierung der Personalarbeit im Unternehmen. Stuttgart: Poeschel.
ACKERMANN, K. F. and BLUMENSTOCK, H. (Eds) (1993). Personalmanagement in mittelsta¨ndischen
Unternehmen. Stuttgart: Poeschel.
MICHAEL MULLER476
# Blackwell Publishers Ltd 1999
ACKERMANN, K. F. and HOFMAN, M. (Eds) (1990). Innovatives Arbeitszeit- und Betriebszeitman-
agement. Frankfurt/Main: Campus.
ACKERMANN, K. F. and SCHOLZ, H. (Eds) (1991). Personalmanagement fu¨r die 90er Jahre.
Stuttgart: Poeschel.
ALEWELL, D. (1996). ‘Zum Verha¨ltnis von Arbeitso¨konomik und Verhaltenswisssenschaft’.
Die Betriebswirtschaft, 56, 5, 667–83.
BACKES-GELLNER, U. (1993). ‘Personalwirtschaftslehre – eine o¨konomische Disziplin?!:
Diskussionsbeitrag zur Personalwirtschaftslehre im deutschsprachigen Raum’. Zeitschrift
fu¨r Personalforschung, 7, 4, 513–29.
BEAUMONT, P. B. (1992). ‘Trade unions and human resource management’. In Towers, B.
(Ed.), The Handbook of Human Resource Management. Oxford: Blackwell, 111–26.
BECKER, F. G. (1995). Lexikon des Personalmanagements. Mu¨nchen: DTV.
BEER, M., SPECTOR, B., LAWRENCE, P. R., MILLS, D. Q. and WALTON, R. E. (1984).
Managing Human Assets. New York: The Free Press.
BERGHAHN, V. R. (1986). The Americanisation of West German Industry 1945–1973. Leaming-
ton Spa: Berg.
BERTHEL, J. ([1979] 1997). Personalmanagement (5th edn). Stuttgart: Poeschel.
BEYER, H. T. ([1989] 1991). Personallexikon (2nd edn). Mu¨nchen: Oldenbourg.
BISANI, F. ([1976] 1995). Personalwesen und Personalfu¨hrung (4th edn). Wiesbaden: Gabler.
BOXALL, P. (1995). ‘Building the theory of comparative HRM’. Human Resource Management
Journal, 5, 5, 5–17.
BREISIG, T. (1990). Betriebliche Sozialtechniken: Handbuch fu¨r Betriebsrat und Personalwesen.
Neuwied: Luchterhand.
BREISIG, T. (1993). ‘Personalforschung und Betriebsrat – Facetten eines getru¨bten
Verha¨ltnisses’. In Becker, F. G. and Martin, A. (Eds), Empirische Personalforschung:
Methoden und Beispiele. Mu¨nchen: Hampp, 219–40.
BREWSTER, C. (1995). ‘Towards a ‘‘European’’ model of human resource management’.
Journal of International Business Studies, 26, 1, 1–21.
BREWSTER, C. and HEGEWISCH, A. (Eds) (1994). Policy and Practice in European Human
Resource Management: The Price Waterhouse Cranfield Survey. London: Routledge.
BREWSTER, C., HOLT LARSEN, H. and MAYRHOFER, W. (1997). ‘Integration and assignment:
a paradox in human resource management’. Journal of International Management, 3 1, 1–23.
BREWSTER, C., TREGASKIS, O., HEGEWISCH, A. and MAYNE, L. (1996). ‘Comparative
research in human resource management: a review and an example’. International
Journal of Human Resource Management, 7, 3, 585–604.
BU¨HNER, R. (1992). ‘Eziente Organisationsstrukturen in der Personalarbeit.’ In
Kienbaum, J. (Ed.), Visiona¨res Personalmanagement. Stuttgart: Poeschel, 97–123.
BU¨HNER, R. ([1994] 1997). Personalmanagement (2nd edn). Landsberg: Olzog.
CLERMONT, A. and SCHMEISSER, W. (Eds) (1997). Internationales Personalmanagement.
Mu¨nchen: Vahlen.
COENENBERG, A. G., FUNK, J. and DJARRAHZADEH, M. (Eds) (1993). Internationalisierung als
Herausforderung fu¨r das Personalmanagement. Stuttgart: Poeschel.
CONRAD, P. and PIEPER, R. (1990). ‘Human resource management in the Federal
Republic of Germany’. In Pieper, R. (Ed.). Human Resource Management: An International
Comparison. Berlin: De Gruyter, 109–39.
DOMSCH, M. and SCHNEBLE, A. (Eds) (1991). Mitarbeiterbefragungen. Heidelberg: Physica.
DRUMM, H. J. (Ed.) (1989). Individualisierung der Personalwirtschaft: Grundlagen, Lo¨sungsansa¨tze
und Grenzen. Stuttgart: Haupt.
DRUMM, H. J. (1993). ‘Personalwirtschaft – Auf dem Weg zu einer theoretisch-empiri-
schen Personalwirtschaftslehre?’. In Hauschildt, J. and Gru¨n, O. (Eds), Ergebnisse empiri-
scher betriebswirtschaftlicher Forschung: Zu einer Realtheorie der Unternehmung. Stuttgart: Scha¨er-
Poeschel, 673–712.
# Blackwell Publishers Ltd 1999
ENTHUSIASTIC EMBRACE OR CRITICAL RECEPTION? 477
DRUMM, H. J. ([1989] 1995). Personalwirtschaftslehre (3rd edn). Berlin: Springer.
DRUMM, H. J. (1996). ‘Theoretische und verantwortungsethische Grundlagen des
Personalmanagements’. In Weber, W. (Ed.), Grundlagen der Personalwirtschaft: Theorien und
Konzepte. Wiesbaden: Gabler, 1–18.
FECHTNER, H., HELMBROCK, K. J. and LINDENBLATT, H. (Eds) (1996). Erfolgsfaktor Mensch:
Im Spannungsfeld zwischen Fu¨hren und Dienen. Neuwied: Luchterhand.
FEIX, W. E. (Ed.) (1991). Personal 2000: Visionen und Strategien erfolgreicher Personalarbeit.
Frankfurt: Frankfurther Allgemeine Verlag.
FERNER, A. and HYMAN, R. (Eds) (1992). Industrial Relations in the New Europe. Oxford:
Blackwell.
FISCHER, S. and WEITBRECHT, H. (1995). ‘Individualism and collectivism: two dimensions
of human resource management and industrial relations. The case of Germany’. Indus-
trielle Beziehungen, 2, 4, 367–94.
GARNJOST, P. and WA¨CHTER, H. (1996). ‘Human Resource Management – Herkunft und
Bedeutung’. Die Betriebswirtschaft, 56, 6, 791–808.
GAUGLER, E. and SCHNEIDER, B. (1994). ‘Professuren und Habilitationen in der Betriebs-
wirtschaftslehre an den wissenschaftlichen Hochschulen im deutschsprachigen Raum’.
Die Betriebswirtschaft, 54, 1, 41–62.
GAUGLER, E. and WEBER, A. (1995). ‘Perspektiven des Human Resource Management’.
Personal, January, 4–9.
GUEST, D. E. (1987). ‘Human resource management and industrial relations’. Journal of
Management Studies, 24, 5, 503–21.
GUEST, D. E. (1990). ‘Human resource management and the American dream’. Journal of
Management Studies, 27, 4, 377–97.
GUEST, D. E. (1994). ‘Organizational psychology and human resource management:
towards a European approach’. European Work and Organizational Psychologist, 4, 3, 251–
70.
GUEST, D. E. (1997). ‘Human resource management and performance’. The International
Journal of Human Resource Management, 8, 3, 263–76.
GUTMANN, J. (Ed.) (1997). Flexibilisierung der Arbeit: Chancen und Modelle fu¨r eine Mobilisierung
der Arbeitsgesellschaft. Stuttgart: Scha¨er-Poeschel.
HAMEL, W. (1993). ‘Mitbestimmung’. In Hauschildt, J. and Gru¨n, O. (Eds), Ergebnisse
empirischer betriebswirtschaftlicher Forschung: Zu einer Realtheorie der Unternehmung. Stuttgart:
Scha¨er-Poeschel, 25–54.
HENDRY, C. (1991). ‘International comparisons of human resource management: putting
the firm in the frame’. International Journal of Human Resource Management, 2, 3, 415–40.
HENTZE, J. ([1977]1994). Personalwirtschaftslehre – Band I (6th edn). Bern: UTB.
HOFMANN, M. and REGNET, E. (Ed.) (1994). Innovative Weiterbildungskonzepte: Trends, Inhalte
und Methoden der Personalentwicklung in Unternehmen. Go¨ttingen: Verlag fu¨r angewandte
Psychologie.
HUMMEL, T. R. and WAGNER, D. (1996). Dierentielles Personalmarketing. Stuttgart: Scha¨er/
Poeschel.
KADOR, F. J. (1993). Unternehmerische Personalpolitik. Ko¨ln: Bachem.
KAPPLER, E. (1994). ‘Theorie aus der Praxis’. In Fischer-Winkelmann, W. F. (Ed.), Das
Theorie–Praxis–Problem der Betriebswirtschaftslehre. Wiesbaden: Gabler, 43–54.
KERR, C., DUNLOP, J., HARBISON, F. and MYERS, C. (1960). Industrialism and Industrial Man.
Cambridge, MA: Harvard University Press.
KIENBAUM, J. (Ed.) (1992). Visiona¨res Personalmanagement. Stuttgart: Poeschel.
KICK, T. and SCHERM, E. (1993). ‘Individualisierung in der Personalentwicklung’. Zeitschrift
fu¨r Personalforschung, 7, 1, 35–49.
KIESER, A. (1996). ‘Moden & Mythen des Organisierens’. Die Betriebswirtschaft, 56, 1, 21–
39.
MICHAEL MULLER478
# Blackwell Publishers Ltd 1999
KOLB, M. (1992). ‘Flexibilisierung und Individualisierung als neue personalwirtschaftliche
Gestaltungsprinzipien’. Zeitschrift fu¨r Personalforschung, 6, 1, 37–47.
KRELL, G. (1994). Vergemeinschaftende Personalpolitik: normative Personallehren, Werksgemeinschaft,
NS-Betriebsgemeinschaft, Betriebliche Partnerschaft, Japan, Unternehmenskultur. Mu¨nchen:
Hampp.
KRELL, G. (Ed.) (1997). Chancengleichheit durch Personalpolitik: Gleichstellung von Frauen und
Ma¨nnern in Unternehmen und Verwaltungen; rechtliche Regelungen – Problemanalysen – Lo¨sungen.
Wiesbaden: Gabler.
LANDSBERG, G. von and WEIß, R. (1991). Handbuch Weiterbildungs-Controlling. Stuttgart:
Poeschel.
LANE, C. (1992). ‘European business systems: Britain and Germany compared’. In
Whitley, R. (Ed.), European Business Systems. London: Sage, 64–97.
LAWRENCE, P. (1991). ‘The personnel function: an Anglo-German comparison’. In
Brewster, C. and Tyson, S. (Eds), International Comparisons in Human Resource Management.
London: Pitman, 131–44.
LEGGE, K. (1995). Human Resource Management: Rhetorics and Realities. London: Macmillan.
LIEBEL, H. J. and OECHSLER, W. A. (1994). Handbuch Human Resource Management.
Wiesbaden: Gabler.
LOCKE, R., PIORE, M. and KOCHAN, T. (Eds) (1995). Employment Relations in a Changing
World Economy. Harvard: MIT Press.
MACHARZINA, K., WOLF, J. and OESTERLE, M. J. (1993). ‘Qualitative evaluation of
German research output in business administration’. Management International Review, 33,
1, 65–83.
MARR, R. (Ed.) ([1987] 1993). Arbeitszeitmanagement (2nd edn). Berlin: Erich Schmidt.
MARTIN, A. (1989). Die empirische Forschung in der Betriebswirtschaftslehre: Eine Untersuchung u¨ber
die Logik der Hypothesenpru¨fung, die empirische Forschungspraxis und die Mo¨glichkeit einer theore-
tischen Fundierung realwissenschaftlicher Untersuchungen. Stuttgart: Poeschel.
MAURICE, M., SELLIER, F. and SILVESTRE, J.-J. (1986). The Social Foundations of Industrial
Power. London: MIT Press.
METZ, T. (1995). Status, Funktion und Organisation der Personalabteilung: Ansa¨tze zu einer institutio-
nellen Theorie des Personalwesens. Mu¨nchen: Hampp.
MUELLER, F. (1994). ‘Societal eect, organizational eect and globalization’. Organization
Studies, 15, 3, 407–28.
MULLER, M. (1996). ‘Unitarism, pluralism and human resource management in Germany:
a comparison of foreign and German owned companies’. Ph.D Thesis, University of
London.
MULLER, M. (1997a). ‘Stability or transformation of employment relations in German
banking’. In Knights, D. and Tinker, D. (Ed.), Financial Institutions and Social Transforma-
tions. London: Macmillan.
MULLER, M. (1997b). ‘Institutional resilience in a changing world economy? The case of
the German banking and chemical industries’. British Journal of Industrial Relations, 35 4,
609–26.
MULLER, M. (1998). ‘Human resource and industrial relations practices of UK and US
multinationals in Germany’. International Journal of Human Resource Management, 9, 4,
732–49.
MULLER, M. (1999). ‘Unitarism, pluralism and human resource management in
Germany’. Management International Review, 39, Special Issue 1999/2, in press.
NEUBERGER, O. (1997). Personalwesen Band 1. Stuttgart: Enke.
NIENHU¨SER, W. (1989). ‘Arbeitsbeziehungen als strategische Variable’. In Weber, W. (Ed.),
Strategisches Personalmanagement. Stuttgart: Poeschel, 140–64.
OECHSLER, W. ([1985]1996). Personal und Arbeit: Einfu¨hrung in die Personalwirtschaft unter Einbe-
ziehung des Arbeitsrechtes (6th edn). Mu¨nchen: Oldenbourg.
# Blackwell Publishers Ltd 1999
ENTHUSIASTIC EMBRACE OR CRITICAL RECEPTION? 479
OECHSLER, W. (1994). ‘Strategisches Human Resource Management im Kontext der
industriellen Beziehungen’. In Engelhard, J. and Rehkugler, H. (Eds), Strategien fu¨r
nationale und internationale Ma¨rkte. Wiesbaden: Gabler, 36–61.
OUCHI, W. G. (1981). Theory Z: How American Business can meet the Japanese Challenge.
Reading, MA: Addison Wesley.
PETERS, T. J. and WATERMAN, R. H. (1982). In Search of Excellence. New York: Harper &
Row.
PETTIGREW, A. and WHIPP, R. (1991). Managing Change for Competitive Success. Oxford:
Blackwell.
PFRIEM, R. (1995). ‘Die Standortfrage – Zum nur scheinbar selbstversta¨ndlichen Selbstver-
sta¨ndnis der betriebswirtschaftlichen Zunft –’. In Wa¨chter, H. (Ed.), Selbstversta¨ndnis
betriebswirtschaftlicher Forschung und Lehre. Wiesbaden: Gabler, 171–82.
PIEPER, R. (Ed.) (1990). Human Resource Management: An International Comparison. Berlin: de
Gruyter.
PORTER, M. (1990). The Competitiveness of Nations. New York: Free Press.
RIDDER, H. G. (1994). ‘Strategisches Personalmanagement: Antwort auf o¨konomische
Krisen?’. In Scholz, C. and Oberschulte, H. (Eds), Personalmanagement in Abha¨ngigkeit von
der Konjunktur. Mu¨nchen: Hampp, 31–54.
RIEKHOF, H.-C. ([1989] 1992). Strategien der Personalentwicklung (3rd edn). Wiesbaden: Gabler.
RO¨LLINGHOFF, S. (1996). Die Individualisierung des Personaleinsatzes: Empirische Anna¨herungen,
normative Programme und theoretische Implikationen unter Beru¨cksichtigung neuerer organisationstheore-
tischer Ansa¨tze. Mu¨nchen: Hampp.
ROSENSTIEL, L., REGNET, E. and DOMSCH, M. (Eds) (1995). Fu¨hrung von Mitarbeitern:
Handbuch fu¨r erfolgreiches Personalmanagement. Stuttgart: Scha¨er-Poeschel.
RUYSSEVELDT, J. and VISSER, J. (Eds) (1996). Industrial Relations in Europe. London: Sage.
SADOWSKI, D. (1991). ‘Der Wettbewerb von Theorie und Praxis der Personalwirtschaft’.
In Kistner, K. P. and Schmidt, R. (Eds), Unternehmensdynamik. Wiesbaden: Gabler, 301–
14.
SADOWSKI, D., BACKES-GELLNER, U. and FRICK, B. (1995). ‘Works councils: barriers or
boosts for the competitiveness of German firms?’. British Journal of Industrial Relations,
33, 3, 493–513.
SATTELBERGER, T. (Ed.) ([1989] 1995). Innovative Personalentwicklung: Grundlagen, Konzepte,
Erfahrungen (3rd edn). Wiesbaden: Gabler.
SATTELBERGER, T. (Ed.) (1996). Human Resource Management im Umbruch. Positionierung, Poten-
tiale, Perspektiven. Wiesbaden: Gabler.
SCHANZ, G. (1988). Erkennen und Gestalten: Betriebswirtschaftslehre in kritisch-rationaler Absicht.
Stuttgart: Poeschel.
SCHANZ, G. (Ed.) (1991). Handbuch Anreizsysteme in Wirtschaft und Verwaltung. Stuttgart:
Poeschel.
SCHANZ, G. (1992). ‘Flexibilisierung und Individualisierung als strategische Elemente der
Personalpolitik’. In Kienbaum, J. (Ed.), Visiona¨res Personalmanagement. Stuttgart: Poeschel,
255–80.
SCHANZ, G. ([1978]1993). Personalwirtschaftslehre (2nd edn). Mu¨nchen: Vahlen.
SCHERM, E. (1995). Internationales Personalmanagement. Mu¨nchen: Oldenbourg.
SCHOLZ, C. (1995). ‘Strategisches Personalmanagement als Konzept zwischen Fata
Morgana und aufkommender Morgenro¨te’. In Scholz, C. and Djarrahzadeh, M. (Eds),
Strategisches Personalmanagement: Konzeptionen und Realisationen. Stuttgart: Poeschel, 3–18.
SCHOLZ, C. ([1989]1997). Personalmanagement: informationsorientierte und verhaltenstheoretische
Grundlagen (5th edn). Mu¨nchen: Vahlen.
SCHOLZ, C. (1996). ‘Human resource management in Germany’. In Clark, T. (Ed.),
European Human Resource Management: An Introduction to Comparative Theory and Practise.
Oxford: Blackwell, 118–55.
MICHAEL MULLER480
# Blackwell Publishers Ltd 1999
SCHOLZ, C. and DJARRAHZADEH, M. (Eds) (1995). Strategisches Personalmanagement: Konzeptionen
und Realisationen. Stuttgart: Poeschel.
SCHREYO¨GG, G. (1987). ‘Verschlu¨sselte Botschaften. Neue Perspektiven einer Strategischen
Personalfu¨hrung’. Zeitschrift fu¨r Organisation, 56, 3, 151–8.
SCHUETZ, R. (1995). ‘Human Resource Management im Krankenhaus’. Zeitschrift fu¨r Perso-
nalforschung, 9, 3, 242–7.
SELBACH, R. and PULLIG, K. K. (Eds) (1992). Handbuch Mitarbeiterbeurteilung. Wiesbaden:
Gabler.
SISSON, K. (1990). ‘Introducing the human resource management journal’. Human Resource
Management Journal, 1, 1, 1–11.
SPARROW, P. R. and HILTROP, J. M. (1997). ‘Redefining the field of European human
resource management: a battle between national mindsets and forces of business transi-
tion?’. Human Resource Management, 36, 2, 201–19.
SPARROW, P. R., SCHULER, R. S. and JACKSON, S. E. (1994). ‘Convergence or divergence:
human resource practices and policies for competitive advantage worldwide’. Interna-
tional Journal of Human Resource Management, 5, 2, 267–300.
STAEHLE, W. H. (1988). ‘Human Resource Management: Eine neue Managementrichtung
in den USA?. Zeitschrift fu¨r Betriebswirtschaft, 58, 5/6, 576–87.
STAEHLE, W. H. ([1980]1995). Management: eine verhaltenswissenschaftliche Perspektive (7th edn).
Mu¨nchen: Vahlen.
STEINMANN, H. and KU¨HLMANN, T. M. (1991). ‘Sieben Thesen zur Lehre im Fach Perso-
nalmanagement’. Die Betriebswirtschaft, 51, 5, 667–73.
STEWART, R., BARSOUX, J. L., KIESER, A., GANTER, H. D. and WALGENBACH, P. (1994).
Managing in Britain and Germany. London: St Martins.
STOREY, J. (1989). ‘Introduction: from personnel management to human resource
management’. In Storey, J. (Ed.), New Perspectives on Human Resource Management. London:
Routledge, 1–18.
STOREY, J. (1992). Developments in the Management of Human Resources. Oxford: Blackwell.
STRAUSS, G. (1992). ‘Human resource management in the USA’. In Towers, B. (Ed.), The
Handbook of Human Resource Management. Oxford: Blackwell, 27–48.
STREECK, W. (1987). ‘The uncertainties of management in the management of uncer-
tainty: employers, labor relations and industrial adjustment in the 1980s’. Work, Employ-
ment and Society, 1, 3, 281–308.
STRUTZ, H. (Ed.) (1993a). Strategien des Personalmarketing. Wiesbaden: Gabler.
STRUTZ, H. (Ed.) (1993b). Handbuch Personalmarketing (2nd edn). Wiesbaden: Gabler.
STRUTZ, H. and WIEDEMANN, K. (Eds) (1993). Internationales Personalmarketing. Wiesbaden:
Gabler.
TOWERS, B. (Ed.) (1992). The Handbook of Human Resource Management. Oxford: Blackwell.
ULRICH, H. (1981). ‘Die Betriebswirtschaftslehre als anwendungsorientierte Sozialwis-
senschaft’. In Geist, M. N. and Ko¨hler, R. (Eds), Die Fu¨hrung des Betriebes. Stuttgart.
WA¨CHTER, H. (1992). ‘Vom Personalwesen zum Strategic Human Resource Management:
ein Zustandsbericht anhand der neueren Literatur’. In Staehle, W. H. and Conrad, P.
(Eds), Managementforschung 2. Berlin: De Gruyter, 313–40.
WA¨CHTER, H. (Ed.) (1997a). ‘Schwerpunktheft personalpolitische Bewertung der Mitbe-
stimmung’. Zeitschrift fu¨r Personalforschung, 11, 2, 113–222.
WA¨CHTER, H. (1997b). ‘German co-determination – quo vadis? A study of the implemen-
tation of new management concepts in a German steel company’. Employee Relations,
19, 1, 27–37.
WA¨CHTER, H. and STENGELHOFEN, T. (1992). ‘Human resource management in a unified
Germany’. Employee Relations, 14, 4, 21–37.
WAGNER, D. (1991). Organisation, Fu¨hrung und Personalmanagement: Neue Perspektiven durch Flexi-
bilisierung und Individualisierung. Freiburg i.Br.: Haufe.
# Blackwell Publishers Ltd 1999
ENTHUSIASTIC EMBRACE OR CRITICAL RECEPTION? 481
WAGNER, D. (1992). ‘Personalpolitik und Personalarbeit’. In Wagner, D. (Ed.), Handbuch
der Personalleitung. Mu¨nchen: Beck.
WAGNER, D. (Ed.) (1995). Arbeitszeitmodelle: Flexibilisierung und Individualisierung. Go¨ttingen:
Verlag fu¨r angewandte Psychologie.
WALGER, G. (1995). ‘Unternehmensfu¨hrung und Unternehmensberatung als Aufgabe der
Betriebswirtschaftslehre’. In Wa¨chter, H. (Ed.), Selbstversta¨ndnis betriebswirtschaftlicher
Forschung und Lehre. Wiesbaden: Gabler, 125–46.
WEBER, W. (1992). ‘Personalforschung’. In Gaugler, E. and Weber, W. (Eds), Handwo¨rter-
buch des Personalwesens (2nd edn). Stuttgart: Poeschel, 1690–700.
WEBER, W. and KABST, R. (1996). Personalwesen im europa¨ischenn Vergleich – Ergebnisbericht
1995. Paderborn: Universita¨t Paderborn.
WEBER, W., MAYRHOFER, W. and NIENHU¨SER, W. (1997). Taschenlexikon Personalwirtschaft.
Stuttgart, Poeschel.
WEIBLER, J. (1995). ‘Personalwirtschaftliche Theorien – Anforderungen, Systematisierung-
sansa¨tze und konzeptionelle U¨berlegungen’. Zeitschrift fu¨r Personalforschung, 9, 2, 113–33.
WEISS, D. (1994). ‘Neue Tendenzen im Bereich Organisation und Human Resource
Management’. Zeitschrift fu¨r Personalforschung, 8, 3, 251–66.
WEVER, K. S. (1995). Negotiating Competitiveness, Employment Relations and Industrial Adjustment in
the US and Germany. Boston, MA: Harvard Business School Press.
WHITLEY, R. (1994). ‘Dominant forms of economic organization in market economies’.
Organization Studies, 15, 2, 153–82.
WUNDERER, R. (1993). ‘Fu¨hrung’. In Hauschildt, J. and Gru¨n, O. (Eds), Ergebnisse empiri-
scher betriebswirtschaftlicher Forschung: Zu einer Realtheorie der Unternehmung. Stuttgart:
Poeschel, 633–72.
MICHAEL MULLER482
# Blackwell Publishers Ltd 1999
